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How to Earn the Hewlett Packard 
Enterprise HPE2-B07 Solution Certified 
- HPE GreenLake Certification on Your 
First Attempt? 


Earning the Hewlett Packard Enterprise HPE2-B07 certification is a dream for 
many candidates. But, the preparation journey feels difficult to many of them. 
Here we have gathered all the necessary details like the syllabus and essential 
HPE2-B07 sample questions to get to the HPE Solution Certified - HPE 
GreenLake certification on the first attempt. 


Study Guide and Practice 
Questions to Ace the 


HPE2-B07 Exam 
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HPE2-B07 GreenLake Solutions Summary: 


Exam Name HPE Solution Certified - HPE GreenLake 
Exam Code HPE2-B07 


Developed Countries: 140 (USD) 


Exam Price Emerging Countries: 75 (USD) 


Number ofQuestions6O SS O 


f Hewlett Packard Enterprise HPE2-B07 Certification Practice 
Practice Exam Exam 


Let’s Explore the Hewlett Packard Enterprise HPE2-B07 
Exam Syllabus in Detail: 


Details 

- Demonstrate an understanding of the HPE 
GreenLake portfolio (Flex Solutions, SaaS, laaS, Edge- 
o-Cloud platform, and colocation) 


i , e Identify specific use cases for the different 
Identify and describe offerings within the portfolio 


the options for HPE f : 
Greenl-ake:solutions Describe available HPE GreenLake offerings 
and benefits 


- Explain how HPE Partners can include their own and 
HPE Services as part of HPE GreenLake solutions 
- Identify customers' financial services requirements 


- Explain how your HPE Partner organization and HPE 
ork together to complete a sale 


e Given a customer scenario, describe best 
Explain the HPE practices for partnering with HPE and HPEFS to 
GreenLake sales fulfill customer goals and objectives 
aaa Identify your responsibilities as an HPE Partner 
in the HPE GreenLake sales process 
Describe the composition of an HPE GreenLake 
sales team 
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Details 

- Identify an HPE GreenLake opportunity and recognize 
Characteristics of a good HPE GreenLake candidate 

- Use the mapbook to identify a HPE GreenLake 
solution that meets a customer's use case 

- Use the mapbook to identify the correct process for 
configuring and quoting an HPE GreenLake solution 

- Understand how they register an HPE GreenLake 
deal 

- Use ASQ to quote HPE GreenLake SaaS solutions 

- Use the Integrated Quoting process for HPE 
GreenLake solutions 

- Use the Flexible Quote process for HPE GreenLake 
solutions 

- Explain what make HPE GreenLake sizing different 
rom traditional sizing 

- Identify resources to help you design HPE GreenLake 
Solutions 


the HPE GreenLake 
opportunity 


Design an HPE 
GreenLake solutions 


- Describe the proposal process, including partner role 
in setting customer expectations 
- Make the business case for an HPE GreenLake 
solution using the appropriate tools 
Propose HPE - Describe the process of creating and signing SOWs 
GreenLake Solutions 
e Understand which parties enter into contracts 


with each other 
e Describe the FAST process 


- Describe HPE versus HPE partner roles in the HPE 
GreenLake solution delivery 


e Describe the partner role in setting expectations 
for the post sales process 


Deliver the HPE 


GreenLake Solutions j : : 
and manage changes Explain the requirements for ordering an HPE 


GreenLake solution 


- Complete change orders based on customer 
requirements 
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Experience the Actual Exam Structure with Hewlett Packard 
Enterprise HPE2-B07 Sample Questions: 


Before jumping into the actual exam, it is crucial to get familiar with the exam 
structure. For this purpose, we have designed real exam-like sample questions. 
Solving these questions is highly beneficial to getting an idea about the exam 
structure and question patterns. For more understanding of your preparation 
level, go through the HPE2-B07 practice test questions. Find out the beneficial 
sample questions below - 


Answers for Hewlett Packard Enterprise HPE2-B07 Sample Questions 


01. 


02. 


03. 


How does the Mapbook support the GreenLake sales process? (Select two.) 


a) Identifies customer-specific solutions 

b) Provides end-to-end infrastructure deployment 

c) Aligns GreenLake offerings with customer use cases 

d) Automates workload migration 

Answer: a, c 


What does the FAST process focus on during the GreenLake proposal stage? 


a) Aligning HPE services with the customer’s desired outcomes 
b) Automating deployment of pre-configured workloads 
c) Limiting GreenLake solutions to on-premises infrastructure 
d) Avoiding scalability discussions during the proposal 
Answer: a 


Why is registering a deal important in the GreenLake sales process? 


a) To complete the technical configuration 
b) To establish pricing based on customer requirements 
c) To secure exclusivity for the partner and customer 
d) To enforce pre-defined solution configurations 
Answer: c 
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04. In a typical HPE GreenLake contract, which parties are involved? 


a) Customer, HPE Partner, and HPE Financial Services 
b) Customer and hardware supplier only 
c) HPE Partner and software vendor only 
d) HPE Financial Services and IT administrator 
Answer: a 


05. A GreenLake opportunity involves dynamic workloads and SaaS deployment. 
What tools should the HPE Partner use to validate the opportunity? 


a) HPE Reference Architectures 
b) HPE Mapbook 
c) HPE Nimble Storage Dashboard 
d) VMware vSphere 
Answer: b 


06. When should the Flexible Quote process be used over Integrated Quoting? 


a) For SaaS configurations only 
b) When customer requirements demand unique configurations 
c) For pre-configured GreenLake solutions 
d) When no scalability is required 
Answer: b 


07. A customer’s workload requires SaaS solutions with predictable operational 
expenses. What tool should be used for quoting? 


a) Integrated Quoting Process 
b) HPE Mapbook 
c) Flexible Quote Process 
d) ASQ 
Answer: d 
08. Which step is essential for successfully delivering an HPE GreenLake solution? 


a) Registering the opportunity with HPE 

b) Aligning delivery with the customer's expectations and agreed SOW 

c) Standardizing GreenLake configurations for all customers 

d) Avoiding discussions on scalability 

Answer: b 
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09. What are key considerations for ordering GreenLake solutions? (Select two.) 


a) Documenting customer-specific requirements 

b) Standardizing order configurations for all customers 

c) Collaborating with HPE delivery teams 

d) Avoiding scalability requests during ordering 

Answer: a, c 


10. How does HPEFS enhance customer experience? (Select two.) 


a) Flexible financing options 
b) Customized payment terms 
c) Static pricing models 
d) Dependency on upfront investments 
Answer: a, b 
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